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There is Only One Class in Business

How to Get Clients Today

Your Ultimate Referral and Advertising Playbook

When it comes to finding new clients, nothing beats the

power of word of mouth and strategic advertising. Here’s
how you can harness both today
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STEP |

Build a Powerful Referral List

Reconnect with Your Network

Reach out to the people who already know and trust you friends, family, former clients, and colleagues. Share a

quick, friendly update about your business and the types of clients you're looking for. Be specific about how their

referrals could make a big difference to you. You might be surprised how many people are eager to help!

Share Your Program on Social Media

Make an announcement on your personal and business profiles. Use eye catching images or a short, engaging

video to grab attention. Explain how easy it is for others to refer clients to you and highlight what’s in it for them
such as a reward, a thank you gift, or simply helping out a friend. Encourage people to share the post and tag

anyone who might need your services.

Join Local Communities

Identify local events, online community groups, or forums where your ideal clients hang out. Whether it’'s a

neighborhood Facebook group or a professional forum, dive in and start building genuine connections. Don't

just promote yourself offer value first by sharing advice, resources, or insights. When the time feels right,

mention your services and referral program. Keep it natural; people respond best to authenticity.
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Build a Powerful Referral List

Craft a Personalized Email Campaign

Don’t underestimate the power of a well written email! Send a friendly message to people in your contact list,

explaining your referral program. Make it easy for them to forward it to others or respond with leads. Use a warm

tone, express your gratitude, and remind them how much you appreciate their support. Follow up after a few

days to keep it top of mind.

Form Strategic Partnerships

Look for businesses that complement yours. If you're in real estate, think about partnering with interior

designers, landscapers, or mortgage brokers. Reach out to them with a win win proposal: “Let’s

exchange referrals!” Set clear terms and stay in touch regularly to keep the partnership active. This

could be a game changer for both of you.
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STEP 2

Sweeten the Deal with an Irresistible Referral

Create an offer people can’t refuse.
Consider these options

Gift Cards: Offer popular gift cards to local businesses, coffee
shops, or online stores.

Cash Bonuses: A straightforward and effective choice. Who
doesn’t love extra cash?

Service Discounts: Provide a discount on future services to
anyone who brings in new clients.

Charity Donations: Donate a certain amount to a charity of their
choice in their name this can be especially effective if your
network is socially conscious.

Exclusive Gifts: Offer unique gifts or experiences, like event

tickets or a luxury item, to top referrers.

Make sure to clearly outline the details of your referral program,
and deliver the rewards quickly. Acknowledge and thank your
referrers publicly when possible people love recognition and
appreciation.
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STEP 3

Amplity Your Reach with Google and Meta

Launch a Google Ads Campaign

Target keywords that your potential clients are searching for.

Don't just guess use tools to find the most relevant and high
converting terms.

Set up a Performance Max campaign to maximize your reach
and conversions across Google’'s network. Monitor results
closely and adjust your bids, keywords, and ad copy as needed.

Create Eye-Catching Ads on Meta

Use Facebook and Instagram ads to reach your target audience.
Start by defining your ideal customer profile and use Meta's
advanced targeting options to narrow down your audience.

Design visually stunning ads with strong, clear calls to action.
Make your offer irresistible a limited time discount, a free
consultation, or an exclusive guide.

Don't forget to set up retargeting campaigns to keep your brand

in front of people who've shown interest but haven't yet
converted. These gentle reminders can make all the difference.
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There is Only One Class in Business

Get Started Now

Ready to see the results roll In? Let’s get to work!

With these strategies, you're ready to start getting
clients today. Remember, the key is to be proactive,
genuine, and generous with your network and
potential clients. Make your ask clear, your incentives

enticing, and your follow up consistent. People want to

help; they just need a little nudge!

“The most important investment you can make is in yourself.”
- Warren Buffet
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